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= Tata Steel: We maintain BUY on Tata Steel with a higher TP of INR 250/share
(7.5x its FY28E consolidated EBITDA). In Q4FY26, Tata Steel delivered 15-
quarter high EBIDA margin (INR 11.3k/MT, +1.3k QoQ) driven by steel price
uptick across India and Europe, along with continued gains from cost
transformation program. Robust 11% YoY domestic volume growth
supported 5% total volume growth while Europe sales fell by 7%YoY. Steel
prices have firmed further (~10%) in Q1 across geographies and Tata Steel
expects additional cost savings in FY27 (INR 71bn vs INR 66/108bn in
FY25/26) through its cost transformation program. With work on NINL
expansion (by 4.8mn MT) to commence in FY27, capex outgo is expected to
accelerate.

s Steel Authority of India: We maintain ADD on Steel Authority of India
(SAIL), with a revised target price of INR 190/share (6x FY28E standalone
EBITDA). In Q4FY26, SAIL’s total volume remained flattish YoY. Unit
EBITDA expanded by INR 3.8k/MT QoQ to INR 8.2k/MT on strong pricing
gain and lower employee cost. We expect SAIL to deliver 15% EBITDA CAGR
during FY26-28E supported by favourable steel pricing outlook. The company
is set to accelerate its capex outgo from FY27 onwards which is likely to result
in higher debt and gearing on books.

= Endurance Technologies: The company is on the right growth trajectory via
expansion of the product portfolio and customer base, with reducing
dependency on Bajaj Auto (35% of mix in FY26 vs 38% in FY25 and vs 39% in
H1FY17 that was around the time of its IPO). The diversification has also been
led by focus on business beyond two wheelers: into four wheelers (5.6% of
standalone revenue mix in FY26) and non-auto segments. Four wheelers and
non-auto segments formed ~60% of the total order wins in FY26. However,
higher raw material, production, and freight costs, and with only gradual
passing on of the costs to customers, are likely to impact margins over the
near term at least. We value the company at 26x Mar-28 EPS for a TP of Rs
2,650 and maintain an ADD rating.

= Apollo Tyres: The company is in a tough spot considering the highly
unfavorable business environment: 1) rising cost inflation on raw material,
energy, and freight; 2) higher price hikes that could slow volume growth; 3)
lower control on marketing spends due to the BCCI sponsorship deal; 4) lesser
room to delay capacity expansion as utilization hits 90%; 5) a heavyweight
legacy tyre maker (Balkrishna Industries) moving forward as a new entrant
in the company’s core segments and is likely to strive to aggressively capture
initial market share; 6) moderate demand in Europe along with some loss in
volumes due to the company’s manufacturing transition to another location;
7) lower control on price hikes in Europe as the company is a price follower.
Considering the rising uncertainties, we remain cautious and lower our target
multiple from 12x to 11x Mar-28 EPS (near -1SD of 5 year mean) for a TP of
INR 376 and maintain a SELL rating.

s NCC: NCC reported improved quarterly performance in Q4FY26, with HSIE Research Team
revenue/EBITDA/APAT beat by 1.4/(1)/12.8% on the back of improved hdfcsec-research@hdfcsec.com
quarterly execution. JJM collection has improved with INR 10bn received
from UP in Q4FY26 with JJM balance sheet exposure down from INR 37bn to
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INR 30bn QoQ. With Order Inflow (OI) of INR 319bn in FY26 (FY25: 329bn),
the consolidated Order Book (OB) as of FY26 stands at INR 830bn (~4x FY26
revenue), while standalone OB stands at INR 715bn. Despite a strong order
book, NCC has not given any guidance on order booking, margins, and
revenue growth for FY27. Geopolitics uncertainty, increase in commodity
prices (75% OB is variable pricing), and likely delays in client payments may
impact execution. Whilst NCC works at site in Q1FY27 is progressing
smoothly, it is cautious on future outlook and has desisted from giving any
guidance. We believe growth should pick up in ensuing quarters as the entire
OB has moved into execution from Q4FY26. We have cut estimates to factor
in client-specific delays; maintain BUY with reduced TP of INR 243/sh (15x
Mar-28E EPS).
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Tata Steel

Margin firms up to a 15-quarter high

We maintain BUY on Tata Steel with a higher TP of INR 250/share (7.5x its
FY28E consolidated EBITDA). In Q4FY26, Tata Steel delivered 15-quarter high
EBIDA margin (INR 11.3k/MT, +1.3k QoQ) driven by steel price uptick across
India and Europe, along with continued gains from cost transformation
program. Robust 11% YoY domestic volume growth supported 5% total volume
growth while Europe sales fell by 7%YoY. Steel prices have firmed further
(~10%) in Q1 across geographies and Tata Steel expects additional cost savings
in FY27 (INR 71bn vs INR 66/108bn in FY25/26) through its cost transformation
program. With work on NINL expansion (by 4.8mn MT) to commence in FY27,
capex outgo is expected to accelerate.

Q4FY26 performance: Consolidated volume grew 5% YoY, led by 11% YoY
growth in domestic sales, while Europe sales fell by 7% YoY.
Domestic/Blended NSR grew 3/4% QoQ supported by improvement in steel
prices. Opex transformation drove ~INR 2.8k/MT cost savings, limiting
overall opex inflation to 3%. Blended unit EBITDA rose by INR 1.3k/MT QoQ
to INR 11.3k/MT (15-quarter high). India operations delivered margin of INR
15.9k/MT (nine-quarter high, + INR 2.2k/MT QoQ). Netherlands reported
subdued but steady margins (INR 3.7k/MT). The UK unit narrowed its
EBITDA losses both QoQ and YoY. Tata Steel incurred INR 37bn capex during
Q4FY26. It commissioned the 0.75mn MT EAF at Ludhiana and divested its
ferro alloy business during Q4.

FY26 performance: While Indian units delivered 8% volume growth, Europe
sales volume fell 5% YoY, resulting in consolidated volume growth of 3%
YoY. Unit EBITDA improved by INR 2.6k/MT YoY to INR 10.7k/MT, driven
by better performance across all units. Consolidated EBITDA/OCF rose by
36/52% YoY to INR 343/350bn. Capex stood at INR 140bn in FY26. Net debt
declined by INR 22.6bn YoY to INR 803bn in Mar-26.

Con call KTAs and outlook: Tata Steel guided for ~6% sales volume growth
in FY27, driven by full ramp-up of Kalinganagar plant and contribution from
the EAF plant at Ludhiana. It noted steel prices have firmed across all its
regions by ~10% in Q1. Coking coal prices have also increased by $15/10 per
MT in India/Netherlands. Tata Steel achieved opex savings of INR 66/109bn
during FY25/26 and expected further savings of INR 71bn in FY27. As work
on the 4.8mn MT NINL expansion would start in FY27, Tata Steel guided for
higher capex outgo of INR 200bn in FY27. We raise our FY27/28E consolidated
EBITDA estimates by 8/4%, factoring in robust steel prices, leading to 18%
CAGR during FY26-28E. We have increased capex estimates in line with
guidance. Factoring in healthy outlook across all regions, we also raise our
valuation multiple to 7.5x FY28E (vs 6.5x earlier).

Quarterly/annual financial summary (consolidated)

YE Mar FY%: FY%: l(/tfg ng Q(‘(’)g FY24  FY25 FY26P| FY27E FY2SE
Sales (mn MT) 87 83 47 82 62 294 310 320 339 356
NSR (INR/MT) 72557 67489 75 69430 45 77976 70589 72,612 75516 75516
EBITDA(INR/MT) 11271 7,874 431 9987 129 7590 8171 10,745| 12,354 13350
Net Sales 6327 5622 125 5700 110 22917 2,185.4 2,321.4| 2559.1 2,687.1
EBITDA 983 656 498 820 199 2231 2530 3435| 4187 4750
APAT 3.8 159 998 279 139 142 406 1157| 1484 1848
AEPS (INR) 25 13 998 22 139 11 33 93| 119 148
EV/EBITDA (x) 122 108 82| 79 67
P/E (x) 1492 523  184| 182 146
RoCE (%) pretax 6.8 8.0 11.0 13.3 15.1
ROE (%) 14 44 119 138 160

BUY

CMP (as on 15 May 2026)  INR 217
Target Price INR 250
NIFTY 23,644
IC(IIEI\;{\NGES OLD NEW
Rating BUY BUY
Price Target INR 208 INR 250
FY28EEBITDA ~ FY27F FY28E
Change % 8.2 3.8
KEY STOCK DATA

Bloomberg code TATA IN
No. of Shares (mn) 12,484
MCap (INR bn) / ($ mn) 2,707/28,206
6m avg traded value (INR mn) 6,143
52 Week high / low INR 224/150

STOCK PERFORMANCE (%)
3M 6M 12M
Absolute (%) 6.7 24.4 37.8

Relative (%) 157 355 466

Source: Company, HSIE Research

SHAREHOLDING PATTERN (%)

Dec-25 Mar-26
Promoters 33.19 33.19
FIs & Local MFs 26.98 26.67
FPIs 17.49 18.58
Public & Others 22.34 21.56
Pledged Shares - -
Source : BSE

Pledged shares as % of total shares

Rajesh Ravi
rajesh.ravi@hdfcsec.com
+91-22-6171-7352

Keshav Lahoti
keshav.lahoti@hdfcsec.com
+91-22-6171-7353

Riddhi Shah
riddhi.shah@hdfcsec.com
+91-22-6171-7359

Mahesh Nagda
mahesh.nagda@hdfcsec.com
+91-22-6171-7319
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Steel Authority of India

Margin improves on better pricng and cost controls

We maintain ADD on Steel Authority of India (SAIL), with a revised target
price of INR 190/share (6x FY28E standalone EBITDA). In Q4FY26, SAIL'’s total
volume remained flattish YoY. Unit EBITDA expanded by INR 3.8k/MT QoQ
to INR 8.2k/MT on strong pricing gain and lower employee cost. We expect
SAIL to deliver 15% EBITDA CAGR during FY26-28E supported by favourable
steel pricing outlook. The company is set to accelerate its capex outgo from FY27
onwards which is likely to result in higher debt and gearing on books.

Q4FY26 performance: SAIL’s volume remained flat YoY at 5.32mn MT.
Adjusted for traded sales volume, own volume rose 4% YoY. NSR firmed up
9% QoQ on account of increase in steel prices, which drove up unit EBITDA
by INR 3.8k/MT QoQ to INR 8.3k/MT. Its coking coal cost remained flattish
QoQ at ~INR 18.5k/MT. Employee cost continued to decline amid falling
headcounts. SAIL incurred INR 36.72bn of capex during Q4FY26.

FY26 performance: Consolidated volume grew 11% YoY (7% own growth,
rest through traded sales). Blended NSR/opex fell 3/3% YoY, each leading to
flattish unit EBITDA of INR 6k/MT in FY26. Adjusted for prior-period rail
price revision gains recorded in FY25, margin expanded by INR 1k/MT in
FY26. SAIL reported EBITDA/OCF growth of 12/92% YoY to INR 120/190bn.
OCF accelerated on continued inventory liquidation. Capex during the year
stood at INR 91bn in FY26 and net debt fell by INR 47bnYoY to INR 313bn.

Con call KTAs and outlook: SAIL guided for 13% total volume growth in
FY27. Steel prices have firmed up by ~INR 5k/MT QoQ in Q1FY27 and even
coking coal prices are higher by ~INR 3.5k/MT. Its capex outgo run rate will
accelerate to INR 150/200bn during FY27/28 towards its planned expansions.
Factoring in robust pricing gain and healthy volume outlook, raise our
FY27/28E EBITDA estimates by 13/8%. We have also raised capex estimates
in line management guidance. Factoring in healthy outlook, we raise
valuation multiple to 6x FY28E EBITDA (vs 5.5x earlier).

Quarterly/annual financial summary (standalone)

ADD

CMP (as on 15 May 2026) INR 192
Target Price INR 190
NIFTY 23,644
IéIE{TANGES OLD NEW
Rating ADD ADD
Price Target INR 150 INR 190
EBITDA FY27E FY28E
revision % 13.1 7.6
KEY STOCK DATA
Bloomberg code SAIL IN
No. of Shares (mn) 4,130
MCap (INR bn) / ($ mn) 795/8,280
6m avg traded value (INR mn) 3,954
52 Week high / low INR 210/118
STOCK PERFORMANCE (%)

3M 6M 12M
Absolute (%) 20.8 355 56.8
Relative (%) 29.7 46.5 65.6

SHAREHOLDING PATTERN (%)

YE Mar FYQZ: FYQ2: l(/f;})/ FY%: Q(‘f,g FY24 FY25 FY26P| FY27E FY2SE
Sales vol (mn MT) 532 533 (02) 515 33 1702 1790 1993 2110 22.13
NSR (INR/MT) 57,920 55002 53 53,148 9.0 61919 57266 55600| 58213 57,922
EBITDA (INR/MT) 8282 6530 268 4463 856 6541 5940 6018 7216 7,230
gg;ﬂ?)m - 5242 (1000) 4463 (100.0) 4508 4794 6018 7216 7,230
Net Sales INRbn) 30813 293.16 511 27371 1258 1,053.75 1,024.78 1,108.10|1,228.29 1,281.52
EBITDA (INRbn) 4406 3481 2658 2298 9170 11132 10629 119.95| 15226 159.96
APAT (INR bn) 1927 1207 5959 442 33623 3574 2461 3735 5134 5831
AEPS (INR) 47 29 596 11 3362 87 60 90| 124 141
EV/EBITDA (x) 7.9 83 68| 65 6.2
P/E (x) 156 226  149| 154 136
RoCE (%) 69 57 68| 88 9.2
ROE (%) 67 45 66| 85 91

Source: Company, HSIE Research; Adj EBITDA: ex of gains from revision of provisional rail price

Dec-25 Mar-26
Promoters 65.00 65.00
FIs & Local MFs 17.84 18.40
FPIs 4.54 5.01
Public & Others 12.62 11.59
Pledged Shares - -
Source : BSE

Pledged shares as % of total shares

Rajesh Ravi
rajesh.ravi@hdfcsec.com
+91-22-6171-7352

Keshav Lahoti
keshav.lahoti@hdfcsec.com
+91-22-6171-7353

Riddhi Shah
riddhi.shah@hdfcsec.com
+91-22-6171-7359

Mahesh Nagda
mahesh.nagda@hdfcsec.com
+91-22-6171-7319
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Endurance Technologies

Passing on of cost inflation has been challenging

The company is on the right growth trajectory via expansion of the product
portfolio and customer base, with reducing dependency on Bajaj Auto (35% of
mix in FY26 vs 38% in FY25 and vs 39% in H1FY17 that was around the time of
its IPO). The diversification has also been led by focus on business beyond two
wheelers: into four wheelers (5.6% of standalone revenue mix in FY26) and non-
auto segments. Four wheelers and non-auto segments formed ~60% of the total
order wins in FY26. However, higher raw material, production, and freight
costs, and with only gradual passing on of the costs to customers, are likely to
impact margins over the near term at least. We value the company at 26x Mar-
28 EPS for a TP of Rs 2,650 and maintain an ADD rating.

® Quarterly performance: Consolidated EBITDA margin at 13.9% declined
36bps YoY but improved 67bps QoQ, 113bps above our estimate and 53bps
above Bloomberg consensus estimate, where the subsidiary margin made up
for the hit in the standalone margin. Standalone EBITDA margin at 12.0%
declined 163bps YoY and 41bps QoQ, impacted by higher RM costs.

® Europe business challenges are on the rise: Management indicated a
challenging operating environment in Europe on the back of rising energy
costs, uncertainty around policies regarding electrification and localization,
and increasing competition from Chinese OEMs.

® Difficult to pass on all costs to customers: It mentioned that it has been
regularly interacting with customers to update them on input cost increases,
including that of gas and oil. As the cost increases are getting larger, some
OEMs are yet to accept further cost increases. It also highlighted that energy
cost increases are much tougher to pass on as compared to raw material costs.
In FY26, the impact on standalone operations, mainly on account of higher
aluminium alloy and steel prices, was to the tune of INR 737mn.

® ABS: It mentioned that work has commenced on the 1.2mn pa capacity
expansion of ABS with SOP expected in Sep’26. It added that the project will
go on irrespective of the final ABS regulations, as there is increasing demand
for ABS. It is enhancing the product offering with integrating new features
such as traction control to cater to the 160-250cc segment. It is also in the
process of backward integrating and has started in-house SOP of the ECU for
single channel ABS, with dual channel expected in Jun’'26.

" Other key business updates: It is adding assembly lines to take monthly sales
of inverted front forks from 60k units per month to 75k by Jun'26 and to 100k
by end of FY27. Total business won for solar dampers is INR 1.18bn and for
solar actuators is INR 2.27bn. In the transmission segment, it introduced the
assist and slipper clutch assembly for Kawasaki and Royal Enfield.

Quarterly/annual financial summary

ADD

CMP (as on 15 May 2026) INR 2,549

Target Price INR 2,650
NIFTY 23,644
KEY

CHANGES OLD NEW
Rating ADD ADD

Price Target INR 2,689 INR 2,650

FY27E FY28E
EPS %
-0.7% -1.5%
KEY STOCK DATA
Bloomberg code ENDU IN
No. of Shares (mn) 141
MCap (INR bn) / ($ mn) 358/3,735
6m avg traded value (INR mn) 254
52 Week high / low INR 3,080/2,136

STOCK PERFORMANCE (%)
3M 6e6M 12M
Absolute (%) 26 (5.1) 17.4

Relative (%) 115 5.9 26.3

YE Mar (INR mn) F;;% F;Z?S ‘if,’/:; FY?’2Q6 Q(‘(’,/OQ) FY26| FY27E  FY28E
Net Sales 40860 29,635 379 36,082 132 145959| 1,61,375 1,86,609
EBITDA 5678 4225 344 4771 190 19,656| 19,878 26,808
EBITDA % 139 143 -36bps 132 68bps 135 123 14.4
APAT 2764 2,330 187 2216 247 9727|9494 14339
Diluted EPS (INR) 19.7 16.6 187 158 247 69.1 675 1019
P/E (x) 36.9 37.8 25.0

Source: Company, HSIE Research

SHAREHOLDING PATTERN (%)

Dec-25 Mar-26

Promoters 75.00 75.00
FIs & Local MFs 9.20 9.78
FPIs 13.72 13.14
Public & Others 2.08 2.08
Pledged Shares - -
Source : BSE

Pledged shares as % of total shares

Hitesh Thakurani
hitesh.thakurani@hdfcsec.com
+91-22-6171-7350

Shubhangi Kejriwal
shubhangi.kejriwal@hdfcsec.com
+91-22-6171-7327
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Apollo Tyres

Unabated cost inflation could impede volume growth

The company is in a tough spot considering the highly unfavorable business
environment: 1) rising cost inflation on raw material, energy, and freight; 2)
higher price hikes that could slow volume growth; 3) lower control on
marketing spends due to the BCCI sponsorship deal; 4) lesser room to delay
capacity expansion as utilization hits 90%; 5) a heavyweight legacy tyre maker
(Balkrishna Industries) moving forward as a new entrant in the company’s core
segments and is likely to strive to aggressively capture initial market share; 6)
moderate demand in Europe along with some loss in volumes due to the
company’s manufacturing transition to another location; 7) lower control on
price hikes in Europe as the company is a price follower. Considering the rising
uncertainties, we remain cautious and lower our target multiple from 12x to 11x
Mar-28 EPS (near -1SD of 5 year mean) for a TP of INR 376 and maintain a SELL
rating.

® Consolidated performance: Consolidated EBITDA margin at 14.6% declined
75bps QoQ, hit mainly by higher advertising and promotion spends (4% of
sales in Q4) related to the BCCI sponsorship that included higher activation
spends. EBITDA margin was, however, 45bps and 68bps above ours and
Bloomberg consensus estimate, as gross margins improved 200bps QoQ.

® Standalone performance: Standalone EBITDA margin at 14.6% was flattish
QoQ and was a 54bps and 49bps beat to ours and Bloomberg consensus
estimate. Revenue grew 14.3% YoY, driven by strong underlying demand and
efforts toward better brand visibility.

® Outlook turning uncertain: In Q4, in the standalone segment, volume growth
was in high teens across replacement and OEM segments, while exports grew
in mid-single digits. Similar growth in the European operations was in low
single digits. While it expects demand to sustain in Q1, the outlook beyond
that is uncertain considering rising inflation. However, since capacity
utilization is ~90% across India and Europe, it will progress with the capacity
expansion plan, with FY27 budgeted capex at INR 35bn.

® Unabated cost inflation: Management indicated that higher inflation from
costs such as raw material, energy, and freight is expected to impact margins
over the near term. India: It has guided from RM cost inflation to rise in the
high teens on a sequential basis. To mitigate the impact, it has already
implemented a price hike of 3-5% in Q1 and expects to take another price hike
of ~3% in May. It will also look for opportunities to take more calibrated price
hikes and focus on cost reduction. Europe: While it expects RM costs to go up
by low to mid-teens sequentially, it has announced a 2% price hike, while also
indicating that the company is a price follower there. Besides elevated energy
costs, the operations in Europe have also been facing high wage inflation over
the last 2-3 years (12-13% per year vs earlier normal of 4-5%).

Quarterly/annual financial summary

YE Mar (INR mn) F\?Z% F\;lz% \;"/‘; 1:52% Q("/Q) FY26| FY27E  FY28E
Net Sales 73357 64,236 142 77431 53 2,84706| 2,95615 3,32,819
EBITDA 10688 8374 276 11,859 99  41432| 40475 49,39
EBITDA Margin (%) 14.6 130 154bps 153 -75bps 146 137 14.8
APAT 9503 2678 2548 4895 941 24066 16381 21,713
Diluted EPS (INR) 15.0 42 2548 77 941 216| 258 342
P/E (x) 183 153 115

SELL

CMP (as on 15 May 2026) INR 395

Target Price INR 376
NIFTY 23,644
IéI]?ITXNGES OLD NEW
Rating SELL SELL
Price Target INR 416 INR 376
FY27E FY28E
EPS %
-6.7% -1.4%
KEY STOCK DATA
Bloomberg code APTY IN
No. of a Shares (mn) 635
MCap (INR bn) / ($ mn) 251/2,611
6m avg traded value (INR mn) 483
52 Week high / low INR 541/ 392

STOCK PERFORMANCE (%)
3M 6M 12M
Absolute (%) (194) (239) (17.9)

Relative (%) 105) (129) (9.1

Source: Company, HSIE Research

SHAREHOLDING PATTERN (%)

Dec-25 Mar-26

Promoters 36.93 36.93
FIs & Local MFs 27.90 27.56
FPIs 12.26 12.15
Public & Others 2291 23.36
Pledged Shares 0.00 0.00
Source : BSE

Pledged shares as % of total shares

Hitesh Thakurani
hitesh.thakurani@hdfcsec.com
+91-22-6171-7350

Shubhangi Kejriwal
shubhangi.kejriwal@hdfcsec.com
+91-22-6171-7327
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NCC

Strong order backlog; cautious outlook
NCC reported improved quarterly performance in Q4FY26, with
revenue/EBITDA/APAT beat by 1.4/(1)/12.8% on the back of improved
quarterly execution. JJM collection has improved with INR 10bn received from
UP in Q4FY26 with JJM balance sheet exposure down from INR 37bn to INR
30bn QoQ. With Order Inflow (OI) of INR 319bn in FY26 (FY25: 329bn), the
consolidated Order Book (OB) as of FY26 stands at INR 830bn (~4x FY26
revenue), while standalone OB stands at INR 715bn. Despite a strong order
book, NCC has not given any guidance on order booking, margins, and revenue
growth for FY27. Geopolitics uncertainty, increase in commodity prices (75%
OB is variable pricing), and likely delays in client payments may impact
execution. Whilst NCC works at site in Q1FY27 is progressing smoothly, it is
cautious on future outlook and has desisted from giving any guidance. We
believe growth should pick up in ensuing quarters as the entire OB has moved
into execution from Q4FY26. We have cut estimates to factor in client-specific
delays; maintain BUY with reduced TP of INR 243/sh (15x Mar-28E EPS).
® Q4FY26 financial highlights: Revenue: INR 53.2bn (-1.1/+31.5% YoY/QoQ, a
1.4% beat). EBITDA: INR 4.5bn (-9.4/+37% YoY/QoQ, a 1% miss). EBITDA
margin: 8.4% (-77/+35bps YoY/QoQ), vs. our estimate of 8.6%. APAT: INR
2.2bn (-10/+105% YoY/QoQ, a 12.8% beat).
= All-time high order backlog, supported by strong robust inflows: The
consolidated OI of INR 319bn (-3% YoY) in FY26 has resulted in strong order
backlog of INR 830bn (+16% YoY, 4x FY26 revenue). Order inflow is spread
across mining/building/transportation/water & rail/Electrical (T&D) at
36/24/8/23/4% respectively. Business-wise, the consolidated OB is well-
diversified into building/transportation/electrical (T&D)/irrigation/water &
rail/mining segments, each contributing 36/17/20/4/8/15%. Capex outlay
stands at INR 9.1bn for FY26 (FY27: ~NINR5bn guidance).
=  JJM receivable recovery aid deleveraging: Gross standalone debt decreased
to INR 22.5bn (Q3FY26/Q4FY25: 29.8/14.8bn). NCC received INR 10bn from
JIM, which resulted in debtor reduction from INR 17bn to INR 7bn. JJM total
balance sheet exposure as of Dec’25 stood at INR 37bn and has come down to
INR 30bn as of Mar-26 end. Pending order book is INR 62bn. NWC as of
Dec’25 stood at 119 days and have reduced to 97days by end of FY26.
Standalone Financial Summary (INR mn)

Particulars F\?z% F\?ZQS \io"/:; FYZZ% Q(‘;/OQ) FY25| FY26E FY27E  FY28E
Revenue 40429 46710  (13.4) 37,264 85 192,053| 176,849 215756 248,119
EBITDA 3273 4,095  (20.1) 2774 180 17456| 14908 19267 22,579
APAT 1,069 1,854  (424) 1,018 49 7611 6208 9090 11,273
EPS (INR) 18 30 (424) 1.67 49 121 9.9 145 18.0
P/E (x) 12.9 15.8 10.8 8.7
EV/EBIDTA (x) 5.7 6.0 48 4.0
RoE (%) 107 8.1 109 123

Source: Company, HSIE Research

Change in Estimates (INR mn)

FY26E FY27E FY28E
Particulars
New Old % Chg. New Old % Chg. New Old % Chg.
Revenue 176,849 190,983 (74)| 215,756 213,901 09| 248,119 245,986 0.9
EBIDTA 14908 16,749 (11.0)| 19,267 19,529 (1.3)[ 22579 22,705 (0.6)
EBIDTA (%) 8.4 8.8 (34.0) 8.9 9.1 (20.0) 9.1 9.2 (13.0)
APAT 6,208 7,841 (20.8) 9,090 9,286 2.1)( 11,273 11,478 (1.8)

Source: HSIE Research

BUY

CMP (as on 15 May 2026) INR 161
Target Price INR 243
NIFTY 23,644
KEY CHANGES OLD NEW
Rating BUY BUY
Price Target INR265 INR 243
EPS FY26E  FY27E FY28E
Change % 8 2.1 1.8
KEY STOCK DATA

Bloomberg code NJCCIN
No. of Shares (mn) 628
MCap (INR bn) / ($ mn) 101/1,051
6m avg traded value (INR mn) 591
52 Week high / low INR 242/130

STOCK PERFORMANCE (%)
3M 6M  12M
Absolute (%) 58 (12.7)  (30.0)

Relative (%) 147 17) (@L1)

SHAREHOLDING PATTERN (%)

Sept-25 Dec-25
Promoters 2211 22.25
FIs & Local MFs 16.65 15.30
FPIs 12.87 11.49
Public & Others 48.37 50.96
Pledged Shares 2.87 -

Source: BSE

Pledged shares as % of total shares
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Rating Criteria

BUY: >+15% return potential
ADD: +5% to +15% return potential
REDUCE: -10% to +5% return potential

HDFC
securities

YEARS
nts

SELL: > 10% Downside return potential
Disclosure:
Analyst Company Covered Qualification Any holding in the stock
Rajesh Ravi Tata Steel, Steel Authority of India MBA NO
Keshav Lahoti Tata Steel, Steel Authority of India CA, CFA NO
Riddhi Shah Tata Steel, Steel Authority of India MBA NO
Mahesh Nagda Tata Steel, Steel Authority of India CA NO
Hitesh Thakurani Endurance Technologies, Apollo Tyres MBA NO
Shubhangi Kejriwal Endurance Technologies, Apollo Tyres MSc NO
Parikshit Kandpal NCC CFA NO
Aditya Sahu NCC MBA NO
Jay Shah NCC CA NO
Price movement
Tata Steel SAIL Endurance
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Disclosure:

Authors and the names subscribed to this report, hereby certify that all of the views expressed in this research report
accurately reflect our views about the subject issuer(s) or securities. SEBI conducted the inspection and based on their
observations have issued advise/warning. The said observations have been complied with. We also certify that no part of
our compensation was, is, or will be directly or indirectly related to the specific recommendation(s) or view(s) in this
report.

Research Analyst or his/her relative or HDFC Securities Ltd. does not have any financial interest in the subject company.
Also Research Analyst or his relative or HDFC Securities Ltd. or its Associate may have beneficial ownership of 1% or
more in the subject company at the end of the month immediately preceding the date of publication of the Research
Report. Further Research Analyst or his relative or HDFC Securities Ltd. or its associate does have/does not have any
material conflict of interest.

HDEFC Securities Limited (HSL) is a SEBI Registered Research Analyst having registration no. INH000002475.

Disclaimer:

This report has been prepared by HDFC Securities Ltd and is solely for information of the recipient only. The report must
not be used as a singular basis of any investment decision. The views herein are of a general nature and do not consider
the risk appetite or the particular circumstances of an individual investor; readers are requested to take professional
advice before investing. This report may have been refined using Al tools to enhance clarity and readability.

Nothing in this document should be construed as investment advice. Each recipient of this document should make such
investigations as they deem necessary to arrive at an independent evaluation of an investment in securities of the
companies referred to in this document (including merits and risks) and should consult their own advisors to determine
merits and risks of such investment. The information and opinions contained herein have been compiled or arrived at,
based upon information obtained in good faith from sources believed to be reliable. Such information has not been
independently verified and no guaranty, representation of warranty, express or implied, is made as to its accuracy,
completeness or correctness. All such information and opinions are subject to change without notice. Descriptions of any
company or companies or their securities mentioned herein are not intended to be complete. HSL is not obliged to update
this report for such changes. HSL has the right to make changes and modifications at any time.

This report is not directed to, or intended for display, downloading, printing, reproducing or for distribution to or use
by, any person or entity who is a citizen or resident or located in any locality, state, country or other jurisdiction where
such distribution, publication, reproduction, availability or use would be contrary to law or regulation or what would
subject HSL or its affiliates to any registration or licensing requirement within such jurisdiction.

If this report is inadvertently sent or has reached any person in such country, especially, United States of America, the
same should be ignored and brought to the attention of the sender. This document may not be reproduced, distributed
or published in whole or in part, directly or indirectly, for any purposes or in any manner.

Foreign currencies denominated securities, wherever mentioned, are subject to exchange rate fluctuations, which could
have an adverse effect on their value or price, or the income derived from them. In addition, investors in securities such
as ADRs, the values of which are influenced by foreign currencies effectively assume currency risk. It should not be
considered to be taken as an offer to sell or a solicitation to buy any security.

This document is not, and should not, be construed as an offer or solicitation of an offer, to buy or sell any securities or
other financial instruments. This report should not be construed as an invitation or solicitation to do business with HSL.
HSL may from time to time solicit from, or perform broking, or other services for, any company mentioned in this mail
and/or its attachments.

HSL and its affiliated company(ies), their directors and employees may; (a) from time to time, have a long or short position
in, and buy or sell the securities of the company(ies) mentioned herein or (b) be engaged in any other transaction involving
such securities and earn brokerage or other compensation or act as a market maker in the financial instruments of the
company(ies) discussed herein or act as an advisor or lender/borrower to such company(ies) or may have any other
potential conflict of interests with respect to any recommendation and other related information and opinions.

HSL, its directors, analysts or employees do not take any responsibility, financial or otherwise, of the losses or the
damages sustained due to the investments made or any action taken on basis of this report, including but not restricted
to, fluctuation in the prices of shares and bonds, changes in the currency rates, diminution in the NAVs, reduction in the
dividend or income, etc.
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HSL and other group companies, its directors, associates, employees may have various positions in any of the stocks,
securities and financial instruments dealt in the report, or may make sell or purchase or other deals in these securities
from time to time or may deal in other securities of the companies / organizations described in this report. As regards the
associates of HSL please refer the website.

HSL or its associates might have managed or co-managed public offering of securities for the subject company or might
have been mandated by the subject company for any other assignment in the past twelve months.

HSL or its associates might have received any compensation from the companies mentioned in the report during the
period preceding twelve months from the date of this report for services in respect of managing or co-managing public
offerings, corporate finance, investment banking or merchant banking, brokerage services or other advisory service in a
merger or specific transaction in the normal course of business.

HSL or its analysts did not receive any compensation or other benefits from the companies mentioned in the report or
third party in connection with preparation of the research report. Accordingly, neither HSL nor Research Analysts have
any material conflict of interest at the time of publication of this report. Compensation of our Research Analysts is not
based on any specific merchant banking, investment banking or brokerage service transactions. HSL may have issued
other reports that are inconsistent with and reach different conclusion from the information presented in this report.
Research entity has not been engaged in market making activity for the subject company. Research analyst has not served
as an officer, director or employee of the subject company. We have not received any compensation/benefits from the
subject company or third party in connection with the Research Report.

Please note that HDFC Securities has a proprietary trading desk. This desk maintains an arm’s length distance with the
Research team and all its activities are segregated from Research activities. The proprietary desk operates independently,
potentially leading to investment decisions that may deviate from research views.

HDEFC securities Limited, I Think Techno Campus, Building - B, "Alpha", Office Floor 8, Near Kanjurmarg Station, Opp.
Crompton Greaves, Kanjurmarg (East), Mumbai 400 042 Phone: (022) 3075 3400 Fax: (022) 2496 5066

Compliance Officer: Murli V Karkera Email: complianceofficer@hdfcsec.com Phone: (022) 3045 3600

For grievance redressal contact Customer Care Team Email: customercare@hdfcsec.com Phone: (022) 3901 9400

HDEC Securities Limited, SEBI Reg. No.: NSE, BSE, MSEI, MCX: INZ000186937; AMFI Reg. No. ARN: 13549; PFRDA
Reg. No. POP: 11092018; IRDA Corporate Agent License No.: CA0062; SEBI Research Analyst Reg. No.: INH000002475;
SEBI Investment Adviser Reg. No.: INA000011538; CIN - U67120MH2000PLC152193

Investment in securities market are subject to market risks. Read all the related documents carefully before investing.
Mutual Funds Investments are subject to market risk. Please read the offer and scheme related documents carefully before
investing.

Registration granted by SEBI, membership of BASL (in case of IAs) and certification from NISM in no way guarantee
performance of the intermediary or provide any assurance of returns to investors.

HDEFC Securities

Institutional Equities

Unit No. 1602, 16th Floor, Tower A, Peninsula Business Park,
Senapati Bapat Marg, Lower Parel, Mumbai - 400 013

Board: +91-22-6171-7330 www.hdfcsec.com
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